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lave and want to share my i fe and 'success wtth het, and we’l

probably want to. have. children: But I want bo be mtelltgent’

' about this decﬁwn, as well. I have gane thmugh a dworce alteady Haw da I go ;

) abaut mlsmg the top:c without gettmg content:ous?

™EE SUBJECT IS BEST APPROACHED 25
| part: of a. natural discussion of,
fisture financial matters. It should be
addressed with great sensitivity. and

tenderness well. in- advance of your -
wedding day, as the timing i relevarit.

both to courtesy and enforceﬂbﬂi»tyf
By resolving a host of financial gnes-
tions at the oftset, you can avoid later:

disagreement, stcengthen your mar-’

riage and set the tone for a posmve
financial life together.

Focus on forthright communi
tion and.the njany positive benefii
‘after: all, the protectwn afforded
‘apphes to bothi spouses. As a couple,

-you can mike your own rules rather ‘,V' )
-than il_eavmg financial decisions to a.

avoid? And Why would a smart:

woman: bungee Jump intod marnage"

imth such an’ambivalent man?

~Generally,. prenuphal agreements.’

are about trust; -power and sharing..
‘ATl of these. go - to the heart of inti-
macy Women today initiate about:70.

ercent of divorces, and: the most fre-

'quent tedson. effered is’ that the1r

_court. A prenup can protect your ' '

current and future children and’help
~establish a:“family financial cultiare.”

If, despite your best. efforts, the- dis- -
‘cussion becomes contentious, ‘you-
may wish to instead rely on a Stealth::
Prenuptial Arrangement—integrated ;

legal structures-established to 1solate
and protect nonmarital property...

Thomas J. Handler, Esq., Hand[et; :
Thayer & Duggan, Cliicago -

| ADVISE YOU TO CONSIDER-abandon-
ing the whole idea. There is. no-
simple answer to your-guestion. You

seek a noncontentious way to break-

some very difficult news. to your girl-
friend. You want to have a fisture with.
her and even have children. You
expect her to dedicate herself to you,
but you seek to hold something back.,

™ having the.ability to alk openly

and honestly -about what your mar-
- riage. means emotionally, legally and
financially. Discussing: prénups can
. actually ‘help you. dnd:your- pattner

learn to.communicate effectively

“gbout - money while ‘you. customize
“the financial component. of you.r ma.r

I’lﬂgc CODt!faCt

Before you start drafting a. contract .
start .a dialogue with-your girlfriend:
on what each: of you believes mar---
riage means financially. Do you. believe:
that all the asséts. brought into the
household during a marriage will be.

joinfly owned? Do you believe that
each of you retains ownership of
your own.property and earnings?
Start the conversation by sharing

" your thoughts, ideas and assumptions,
‘then speak with your lawyers to
.determine the best way to createa
" contract that represents the' decisions
_ you 've-made together,

What is 1t that you dont want. to' R
‘share? What risksare you. trying: o

~ Lorna Wendt, The Equality in
Marriage Institute; New York

l 00D THAT YOU ARE ASKING this

quesuon before you propose: Many

fcouples find discussions about finances

: -uncomfortable—and discussions about
- prénuptial agreements are certainly -
“no’exception: The good news. is. that

aving an open conversation before
beginning wedding preparations will |
lay the groundwork for a successful’
dion: in which both partners feel
their interests are protected...-
Chiodse the time and place for this

 conversation carefully: You will want

a location that is private and where

"+ :you.are both comfortable and on
* equal footing. Be sure to keep emo-

tiondl issues separate from any dis- -
cussmn about money. If you broach

. the subject tactfully, your willingness -

to work toward a common goal—

- Becoming married—will help you:

‘overcome any differences in opmmn
that may arise.

‘Reémember that sxgmng this ty'pe
of contract' can be intimidating: She
‘may find it-reassuring to know that

.. you will each have your own attor-
‘ney-to-work on the details. In the
“end; 1 am,confident you will arrive at
‘4 suitable- agreement that Wﬂl reﬂect
“Bboth of your wishes.

Peter. B. Phelan, Private Asset Manage-
ment; Neuberger Berman, New York

SEND Us YouRr QUESTIONS. Are you wrestiing with family issues, business governance or succession deci-
sions, investment or estate planning dilemmas, problems related to philanthropic activities or: foundatlons,
ora similar predlcament? We invite you to emall a detalled questlon to.advisorsforum@worth.éom.




